
Guide your sales team to high performance

Weak qualification is the #1 sales productivity killer. RippleFly guides
sale reps through qualification from initial meeting to closed deals.

•   
•   
•   

Guided prospecting  
Guided qualification 
Focused selling 
Predictive scoring 

makes real-time qualification easy from the road
moves opportunities accurately from stage to stage

leads reps to spend more time on their top opportunities
leads to better pipeline projections and forecasting•   

Focused Selling

Predictive Scoring

Contact Us: RippleFly, Inc.           Suite 1100
6 Beacon Street         Boston, MA 02108 Email:  info@ripplefly.com

Website:  www.ripplefly.com

Guided Prospecting

Guided Qualification


